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®ingaHcoBI mOCHyrH sK omeparii 3 (iHAHCOBUMH aKTHBAMH, IO
3IIHCHIOIOTBCS B IHTEpecax TPETIX 0cid, 3 METOK OTpUMaHHs NPUOYTKY abo
30epeKeHHs] peabHOi BapTOCTi (hIHAHCOBUX AKTHBIB HAJalOThCS B YMOBaX
KOHKYPEHTHOTO CEepelOBHIIAa PHHKY (piHAHCOBUX IOCIYT, L0 aKTyali3ye
NOIIYKH 3aXOJiB IiJBUIICHHS €()EeKTUBHOCTI MapKEeTHHIOBOI MisJIBHOCTI
y it coepi.

VY TenepimiHii 4ac po3BUTOK UPPOBOro MapPKETHHTY (DiIHAHCOBUX MOCIYT
JIO3BOJISIE  CYTTEBO PO3MIMPUTH MPOCTIP MAapKETHHTOBHX KOMYHIKaIlii,
BKITFOYHTH Y OpOiTy B3a€MO/IiT YIACHUKIB EIEKTPOHHIX COI[IaIbHIX MEPEXK.

Iporpamu 1udposoi Tpanchopmallisi MapKeTHHTY (PIHAHCOBHX MOCITYT
MOBUHHI 0a3yBaTHCSl HAa TaKuMX Cy4YacHUX I1H(OpMaliiHO-OpraHi3aiiHIx
JOKepenax:

1. Hogarii Teopii Ta NpakTUKK MapKETHHTY — LI, TIO-TIepIlIe, JIaTepaIbHUil
MapKEeTHHT, KU CIUPAEThCs HE HA CTAHAAPTHI CXEMH, a Ha KpeaTuBHY
pUpoy eheKTUBHOI MAPKETHHIOBOI AiSIIBHOCTI, Mmo-Apyre, Mapketusr 4.0,
noB'si3aHuid 3 mponecoM IMdpoBoi TpaHchopmarii MapKETHHTOBOI
JUSUTBHOCTI SIK OCHOBH JIFOJTHHO-OPI€EHTOBAHOTO MapKeTUHTy. Ha BiiMiHy Bin
Mapxkerunry 3.0, Mapkerusr 4.0, xapakTepu3yeTbesi TpaHCHOpPMALISIMH BiJ
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€KCKJIFO3MBHOT'O JI0 1HKJIFO3UBHOTO, BiJl BEPTUKAILHOTO /10 TOPU30HTAJILHOTO,
BiJl IHAMBIAyaJbHOTO JI0 COLIAILHOTO MapKeTHHTy [1].

2. Cy4acHi MoJielli MapKETHHTY TOCIyT, 10 BKJIIOYAIOTh Taki crenugivHi
MapKeTHHTOBI cTpaTterii, sik: 1) ¢bopMyBaHHS BHAMMOI YacTHHHU CEPBiCHOI
(hipMu — MapKeTHHT IIporecy 00CIyroBYBaHHS Ta B3a€EMO/Ii1 00CITyroByr0Ou0ro
MEepPCOHANy Ta CHOXHUBAa4iB mociyr; 2) (opMyBaHHS MapKETHHIOBOTO
CepeIOBHUINA, BIAMOBITHO JO SKOTO CIIOKUBAa4 OyJe OI[IHIOBAaTH SKiCTh
MaliOyTHEOTO OOCITYTOBYBaHHS 3a KpUTEpisAMHU: pemyTaris ¢ipmu, ii odic,
o0amHaHHSA, BIATYKH IHIINX CITO’KABAYIB TOINO; 3) BU3HAYEHHS IPOQeciiHuX
CTaHIAPTIB TOBENIHKA OOCIYrOBYIOUOTO IEpPCOHANYy, SKHH KOHTAKTye 3i
CHOXKMBaueM Yy mpoieci oOcinyroByBanHs. Tak, BIANOBIIHO J0 MOJeNi
«Servactiony I1. Eitrnie i E. Jlanreapaa 10 kito4oBUX (akTopiB MapKETHUHTY
MOCIYT HaJeXaTh CIIOKMBaui, mpolec oOCIyroBYBaHHsS, cepBicHa ¢ipma,
00CIyroBy04uii HepcoHall.

3. Mapkerunr mnocayr 4.0, mo 0a3yeTbCsi Ha BHKOPUCTaHHI YCiX
MOXJIUBHX (popM HM(POBHX KaHAIB Ul MPOCYBaHHS MOCIYT Ta CEPBICHOT
¢ipMu. OcHOBY mu(pOBOTO MAapKETHUHTY IIOCIYT CKJIAfae KOMIUIEKC
eNIeKTPOHHOT0 MapkeTuHry (e-marketing) «2P+2C+3S» — Personalisation,
Privacy, Customer Service, Community, Site, Security, Sales Promotion
(mepcoHamizanis, KOH(iAeHIIHHICTh, 00CIYTOBYBaHHS KIII€HTIB, CIIBHOTA,
caiit, Oe3meka, CTHMYIIOBaHHS MPOAaXiB). MeTOl iHTepHET-MapKETHHTY
MOCIYT € TIEPEeTBOPECHHS BiIBiAyBadiB CalTiB y 3aMOBHHUKIB, OCHOBHHMH
XapaKTEePUCTHKAMH — IHTepaKTUBHICTh, TAPTETYBAaHHs Ta BeO-aHATITHKA.

TakuM yuHOM, nporpamu nUGpOBi3allis MapKEeTHHTY (IHAHCOBUX
MOCTYT TIOBMHHI: YPaxOBYBAaTH 1 peai30ByBaTH Ha MPAKTUI[l HPUHIUIIN
Mapxketunry 4.0, HOBI MojeNli MapKETHUHTY IOCIyr, 0a30Bi e€JIeMEHTH
Mapxketunry nociyr 4.0.; anantyBaTH i IPUHIMIK Ta MOJIEN BIATOBITHO 110
cnenudiku 1udposizaiii (piHAHCOBUX IOCIYT; 3a0C3MCUYUTH OMHIKaHAIb-
HICTh KpOC-KaHAIBLHOI B3aeMOJII1 y cdepi piHAHCOBHUX MOCIYT.
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